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TOTAL EXPERIENCE - EAUNHAA
CTPATEIMA YINPABJIEHUA
OlMbITOM
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ANNEKCEU LLEMETOB

* Pykosogutenb CX B IEK Group

* 13 net B CX M KAMEHTCKOM cepBuce (KOHTaKT-
LEeHTPbI, BaHKK, OpUaNYECKMe U TenemeanLumnHCcKme
yenyrn, IT, putenn (ctponTtenbHble maTepuanbl U
300TOBapbl).

* CeptndunuMpoBaHHbIN BHYTPEHHMUM ayauTop ISO
18295

e ATTECTOBaHHbIA 3KCNEPT N0 HE3AaBUCUMOWM OLEHKE
KBannpukaumnm ana npodeccmin AUCO
(npod.ctaHgapT MuHTpyaa Ne1149)

* CoocHoBaTenb AlKOP — Accoumauum
MpodeccuoHanos KnmeHrtckoro Onbita Poccun

* YneH xiopu npodeccnmoHanbHbix npemuin CCGuru
(XpyctanbHana MapHutypa) n CX World Awards

* [lapTHEp-npenoaasaTens B Integria CX University




KAK (Bbl/10) PA3JE/NIbHBIE CUIOCHI
NMPUHATO

PABOTATb CEX U
CcX?




- A TaK MOXHO 6bin0?
- Mo}Ho!

- A 3TO HOpMaNbHO?

- HopmanbHo!

N He ocyaAaT. 3to HOPMA/IbHbIN
U TNOYEMY 3TO 3TAM PA3BUTUA.

HOPMAJIbHO?




NMOYEMY U KAK EX HAMPAMYIO BTUAET HA CX
)
He pabotatoT ¢ KnneHTamu Hanpamyto v£ T I T l >—EX_\

(Hanpumep, 6yxrantepus, IT nam
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BAnAHME HA KNNEHTCKUIA ONbIT U KIMEHTCKUI CEPBUC Yy CNELMANNCTOB, KOTopble Hanpamyto HE paboTatoT ¢
KnneHtamu, 3a4vactyio aarke BbILLE, Tak Kak OHM onocpeaoBaHHO BAMAIOT Ha KpaTHO 60nbluee KONAM4ecTso
KnueHros.

Busyanuzayusa e0oxHoesneHa mamepuanamu Integria Consult (kypc CCO — Chief Customer Officer), 2024



KAK EX HAMNMPAMYIO BJZIUAET HA CX U NMPUBLIJIb

+1 n.n. K onbiTy COTpYAHUKOB

+2 n.n. K onbIiTy KaneHTos

+ 0,5 n.n. K npu6bbinn

Qualtrics, 2022



UX U Ul: TOYEMY UX HEJZIb3A OCTABJIATb «3A
BOPTOM» CTPATEIM YNIPABNIEHUA ONbITOM

KoHeYyHOo, A Mmory 34ecb CKa3aTb, YTO A0 62 % KAUEHTOB yXoaAT rnocne 2
HeratuBHoro digital-onbiTa, HaNpPUMeEP (customerrhink, 2024)

‘: NHTennekTyanbHbIA LEHTP

O'DIHAKO +—— DMOUMOHANbHbIN LEHTP
) dunsmnyeckmmn
ChoKycmpyemcs BOT Ha YEM:  —
LEeHTp

be3 xopowero UX cOTpyaHUKM HEe mOoryT

AaTb 6ecwoBHbIM CX + camu CTpaaator.

Busyanuszayua no-npexcHemy 800XHos8AeHa mamepuanamu Integria Consult



M EWLE HEMHOTO MNMPO UI/UX:




YTO TAKOE TX —
TOTAL
EXPERIENCE

2022, no Gartner:
CX + EX + UX + MX.

Mosi Bo/ibHasA nHTepnpeTaumna ana
YNPOLLEHMNA MOHUMAHUA:

EQuHan cTtpaterma ynpaBaeHus
OMnbITOM B Uesiom, 6e3 cMnocos,
CKBO3HasA, be3 «cTeH», 3aTo yepes
NMOHMMAHKMeE, 4YTO Yepe3 X BAMAEM Ha
Y (uepes EX Bamsem Ha CX, uepes CX
BAnAem Ha EX u TaK aanee, rnasHoe
MOHATb U MPUHATb JIOTUKY «BIUAEM
yepes»).



MNONOXKUTENbHOE BIUAHUE TX HA BU3HEC-
MOKA3ATEJIA

25%

«OpraHm3saumnm <...> NpeB3onNayT KOHKYPEHTOB Ha 25% Mo nokasatenam
YAOBNETBOPEHHOCTM KaK anAa CX, Tak n gna EX», - rosoput Gartner.

C neHbramu, Kak obbl4HO, C/IOXKHeEe.

[Mpepnarato onepeTbcaA pa3Be 4YTo Ha cBexun Forrester:
«customer-obsessed» KomnaHuu pactyT Ha 41 % ObicTpee no BbIpy4YKe
" Ha 49 % no npndbbIAn.



TX — HE HOBOMO/HAA
AGEPEBUATYPA M HE 3AMEHA CX, A
3AKOHOMEPHOE PA3BUTUE
CYLLIECTBYIOLLMX NOOAXOA0B K
YNPAB/IEHUIO OMNbITOM.




TOYHO HE MPOCTO HOBOMOAHbLIU TPEHA?

60% K 2026 roay

60% opraHm3aumi K 2026 roay nnaHUpyoT onepeTtbea (nepentn) Ha TX
CcTpaTeruto, - roeoput Gartner.

Anekceli lLlememos: ommeyy, ymo Gartner 8cé-maKu KoHcanamepsol, TX — ux «uzobpemeHue», a npoeHo3 —om 2022 200a,. la u 8 ueaom «He sepro» 8 makoli oxeam K
amoli dame. OOHAKO 3MO HUKAK HE OMMeHAem 8ce20, Ymo A Ce200HA yxce ckazan: TX — nozuyHoe pazsumue CX/EX ynpaeneHUs. Imakas oMHU-cmpameaus
yrnpassneHusa onsiMmom OelicmeumesibHO CHUX(aem Kocmeol U pacmum npubbias (a 6oHycom — ycmoliuusocme bU3HeCa KaK CmpyKkmypbi).



3 OTBETA

HA 3 APYTUX
BAMRHbBIX
BOMPOCA

ANUTenbHOCTb 1 C/I0XKHOCTb Nepexoaa Ha TX cTpaTeruio:
CYUTANTE 3TO NPOEKTOM (B TEPMUHONOTMN NMPOEKTHOIO
ynpaBneHuna) co cpokom 12-18 mecaues.

Bnagenbuem (nngepom) moxet 6biTb CCO / CX
AVpeKTop, ecan oH geucrteutenbHo C-level. Ecim HeT, TO
KOPpPEKTHee CKa3aTb, TO 3TON AOMKHOCTU OTAENbHOM MO
CYTU HeT, nbo 3to Kombo HRD / Head of CX.

C yero HayaTb?

«06begnHuTe» / cBaxkute eNPS ¢ NPS = yctaHoBUTe

Koppenauuto; Ana nnnoTa Bo3bMmute 1 apansep unm
npouecc (npobyem yepes oaHY METPUKY NOBAUATb Ha
Apyryto (HanpaBaeHMe CTOPOHbI HEBAXKHO).




HO 3TO BYOET
NMOCNE3ABTPA...

A NOKA:



o OMHWUKAHANBHASA PEA/IbHOCTb B2B

o NEPCOHANM3NPOBAHHAA OMHUKAHA/IBHOCTb

NYTb OT KAMEHTOOPUEHTUPOBAHHOCTU K KNUEHTOLEHTPUYHOCTU

KAK CX-AWUPEKTOPY OKA3bIBATb PEA/IbHOE BNMAHWE HA BU3HEC.

BHEAPEHWE TX CTPATEM MU

KAKUE LWATW AONMKEH NPEANPUHATH COBCTBEHHUK AN1A CO30AHUNA ATMOCPEPHI,
OPUEHTUPOBAHHOW HA FOCTA

KNUEHTOLEHTPUYHAA TPAHCO®OPMALMA B CTPAHAX LLEHTPAIbHOW A3UK
KO-AM3ANH KTIMEHTOLLEEHTPUYHbBIX MPOAYKTOB

KAK COOPMWPOBATb M OBECMEYMBATb MEPBOK/TACCHbIN CX BE3 CX OTAE/A

YTO OENATb, KOrAA Tbl AOCTUT NPEAENA BO3MOXHOCTEN?

NOXO/ B CX «BE3 BATA¥KA»: TPAHCO®OPMALMA «TAXKENOrO» B2B MOAPYYHbIMW CPEACTBAMM
AHTUKPU3NCHbIN CX

KAK YEPE3 PELLEHUE UHDPACTPYKTYPHbIX RKJTIMEHTCKMUX 3AAAY YAYHLWNTb BECb CX KOMIMAHUU

1 3TO TOJ1IbKO NEPBbIA AEHb KOH®EPEHLIUW
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CX WORLD FORUM

3AKJIAABIBAEM OCHOBY NMPEBOCXOAHOIMO KJIMEHTCKOIO OMbITA

AObPO
NMOXAJ/TOBATD!

M NYCTb YOAYA BCETOA BYAET HA
BALLUEN CTOPOHE!
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